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Fund details

Index
MSCI All Country World Index 
(ACWI) Net Total Return in AUD

Fund inception date 13 June 2017

Class P inception date 13 October 2017

1. The securities herein identified and described do not represent all of the securities purchased, sold or recommended for client accounts. The reader should not assume that an investment in the 
securities identified was or will be profitable. There is no assurance that any securities discussed herein will remain in the portfolio at the time you receive this report, or that securities sold have not 
been repurchased. There can be no assurance that investment objectives will be achieved. All dollar amounts within this report are in USD unless otherwise stated. 
2. Performance figures are presented in AUD on a net, pre-tax basis and assume the reinvestment of distributions. Past performance is not an indicator of future performance. Figures in the table may 
not sum correctly due to rounding. 
3. Since inception returns are annualised and calculated from 13 October 2017. Past performance does not guarantee future results. 
4. Portfolio holdings, country allocation and sector allocation of MGVEF are as of 30 September 2021 and are subject to change and should not be considered as investment recommendations to trade 
individual securities. Country allocation does not include cash. 

Performance2 – 30 September 2021

MGVEF 
(Class P)

Index (AUD) Excess return

1 month 4.7% (3.0%) 7.7%

3 months (8.1%) 2.8% (10.9%)

1 year 53.6% 26.4% 27.1%

2 years p.a. 7.3% 14.6% (7.3%)

3 years p.a. (1.1%) 12.6% (13.7%)

Since inception3 3.6% 14.2% (10.6%)

The Mittleman Global Value Equity Fund (MGVEF) declined -8.1% in 
Q3 2021, vs. an increase of +2.8% in the MSCI ACW Net Total Return 
Index.

The top three contributors to Q3 2021 performance were 
International Game Technology (IGT): $23.96 to $26.32 (+9.8%), 
Newmark Group (NMRK): $12.01 to $14.31 (+19.2%), and TV Azteca 
(AZTECACP MM): US$0.03 to US$0.04 (+26.6%).   

The three most impactful detractors from Q3 2021 performance 
were AMA Group (AMA AU): US$0.43 to US$0.32 (-23.4%), Revlon  
(REV): US$12.84 to US$10.11 (-21.3%) and Aimia (AIM CN): US$3.93 
to US$3.41 (-13.2%).
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Portfolio statistics6Top 10 holdings5

As at 30 September 2021

MGVEF Index

Weighted avg market cap US$2,510m US$22,092m

Median market cap US$495m US$6,471m

EV/EBITDA 6.6x 13.9x

Price/FCF 10.4x 19.0x

Free cash flow yield 9.6% 5.3%

Number of securities 11 2,979

As at 30 September 2021

Stock Country Weight

Aimia Canada 21.8%

AMA Group Australia 20.9%

Greatview Aseptic Packaging Hong Kong 12.4%

International Game Tech US 11.9%

Cineplex Canada 10.7%

Revlon US 9.7%

ABS-CBN Holdings Corp Philippines 4.4%

CMIC Holdings Co Ltd Japan 2.8%

Bayer Germany 2.2%

Viatris US 2.0%

Quarterly investment review7

For the second consecutive quarter, International Game Technology 
was the top contributor to MGVEF performance.  The stock has 
advanced 55.4% year to date through 30 September 2021. IGT’s 
lottery business, which now represents about 80% of the company’s 
EBITDA, proved its resilience through the pandemic and continues to 
see strong growth. The slot machine business has also stabilised and 
sports gambling provides a tailwind of a large secular growth story 
that is under-appreciated with IGT. Their “PlaySports” technology 
is the backbone of 50 U.S. sports betting operations in 17 states, 
including the retail and mobile sportsbook for Resort World Las 
Vegas. As well, they are behind the scenes on many other high 
profile operators. MIM has increased its estimate of IGT’s fair value 
to $38 per share (previously $29), which applies the same targeted 
EV/EBITDA multiple of 9x on a slightly higher estimate of 2022 
EBITDA at $1.6B, and market cap to FCF multiple of 14x estimated 
$550M in FCF for 2022. MIM believes this estimate is conservative, 
as IGT’s closest peer, Scientific Games’ (SGMS) lottery business, is 
set to IPO this week in Australia at 14x EBITDA (https://www.ggrasia.
com/sci-games-nears-us3bln-lotteries-ipo-in-australia-report/). 
Applying a similar multiple to IGT’s lottery EBITDA (80% of total) 
would boost the value of IGT’s stock to about $69 per share.  

Newmark, a top commercial real estate brokerage firm, entered 
the portfolio in Q4 2020 when its stock was languishing on fear of a 
pandemic-induced nuclear winter in office leasing. Most investors 
missed the less obvious components of Newmark’s value such as 
its capital markets, investment sales, and mortgage businesses, 
and a stake in NASDAQ shares (NDAQ), which mitigated that risk 
substantially. Fast forward to August 2021 when Newmark reported 
its best-ever Q2 revenues and earnings. MIM’s average cost was 
~$7.72/share (avg. across all separately managed accounts) and 
exited the position at the end of Q3 when the stock price was 
nearing its $15 estimate of intrinsic value. MIM’s fair value estimate 
is conservative and the stock continues to look appealing, but MIM 

redeployed the proceeds into other holdings where it believes there 
to be more attractive risk/reward ratios.  

TV Azteca, albeit a bright spot in Q3 2021, is still one of the worst 
investments that MIM has ever made on a total return basis since 
entering the portfolio and has been a steady source of tax loss 
sales over the past decade of MIM’s ownership. That said, its stock 
price has tripled off the 2020 low, and the business itself has been 
resilient, continuing to generate significant FCF, maintaining a 36% 
market share in Mexico’s free OTA (Over The Air) TV market while 
fending off a new entrant. TV Azteca suffered nonetheless because 
Mexico’s GDP in real terms barely grew over the past decade, and TV 
ad sales are GDP sensitive. Competition from Netflix and challenges 
to linear TV in general was also a factor. Also, the Mexican Peso 
which MIM thought was cheap 10 years ago at 13.14 declined to 
20.71 now, which is a 37% drop in value vs. the USD. Part of that 
was due to a generally declining price of oil during that period (until 
recently) because oil production is still a big factor for Mexico’s 
economy. With oil price rising and supply chains shortening (the 
trend towards near-shoring benefits Mexico at China’s expense), 
maybe the worm has finally turned for Mexico and for TV Azteca 
with a current market cap. of only USD 120M against free cash flow 
averaging USD 60M per year in each of the last three years (including 
2020). Thus MIM still owns a small position. 

In a world where filmed entertainment content is so valuable, it’s 
hard to imagine that the 2nd largest producer of Spanish language 
television content in the world is not worth more than 2x FCF, and 4x 
EBITDA where TV Azteca sits today at quarter-end price of MXN 0.84 
(USD 0.04).  Applying just a 7x EBITDA multiple to trailing 12 months 
EBITDA of USD 139M = USD 973M minus USD 506M in net debt = 
USD 467M = USD 0.16 per share which is about 4x the current price, 
and still less than 8x FCF of USD 60M.  

In addition, MIM thinks they have another $150M ($0.05 per share) 
in estimated value for other assets: (i) 33% ownership of Grupo 
Orlegi (in exchange for Liga MX football team Atlas of Guadalajara, 
bought for $50M in November 2013, so guessing this stake is worth 
$50M today); (ii) a 40% stake in Azteca Comunicaciones Colombia 
est. worth $40M; and (iii) 100% ownership of a new fiber-optic 
network in Peru called Azteca Comunicaciones Peru (aka Red Dorsal) 

5. Portfolio holdings, country allocation and sector allocation of MGVEF are as of 30 September 2021 and are subject to change and should not be considered as investment recommendations to trade 
individual securities. Country allocation does not include cash. The securities herein identified and described do not represent all of the securities purchased, sold or recommended for client accounts. 
The reader should not assume that an investment in the securities identified was or will be profitable. There is no assurance that any securities discussed herein will remain in the portfolio at the time 
you receive this report, or that securities sold have not been repurchased. There can be no assurance that investment objectives will be achieved.
6. Portfolio statistics are reported in USD and are as at 30 September 2021. The statistics are updated in the report as at the end of each quarter. 
7. The securities herein identified and described do not represent all of the securities purchased, sold or recommended for MGVEF. The reader should not assume that an investment in the securities 
identified was or will be profitable. There is no assurance that any securities discussed herein will remain in the portfolio at the time you receive this report, or that securities sold have not been 
repurchased. There can be no assurance that investment objectives will be achieved. All dollar amounts within this report are in USD unless otherwise stated. 

https://www.ggrasia.com/sci-games-nears-us3bln-lotteries-ipo-in-australia-report/
https://www.ggrasia.com/sci-games-nears-us3bln-lotteries-ipo-in-australia-report/
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est. worth $60M (net of $238M in debt). And they own another 
soccer team which MIM doesn’t attempt to value. These ancillary 
assets are important to note as TV Azteca has raised cash from 
overlooked assets before. In 2017 the company received $165M 
by selling its broadcast license and spectrum in TV stations owned 
in L.A. (KAZA-TV) and San Francisco (KEMO-TV), and in 2018 they 
sold the Azteca America network for $30M. That was $195M in 
cash raised from assets that were cash-flow break-even at best.  
That cash went to renew their broadcasting concession for another 
20 years after the current one expires on 31 December 2021; a 
payment to the government of $200M made in Q4 2018.

The controlling shareholder, Mexican billionaire Ricardo Salinas, is 
a notoriously bad guy. And his 85% stake in TV Azteca is only worth 
USD 100M, which is little to him given his 75% stake in Mexican 
retailer Grupo Elektra is worth over USD 13B. The corporate 
governance weakness is a major risk, which keeps the position in 
MIM’s portfolio very small, but the 4x to 5x upside potential from 
the current price makes some ongoing exposure seem warranted.

This headline from a story in Bloomberg Businessweek says it all 
“Mexico Stock Market Is So Dead That Buyouts Are the Only Action”  
(Click link for the article) so it’s probably a good time, from a 
contrarian/valuation perspective, to be looking for buys down there.  

TV Azteca is the 2nd largest television broadcaster in Mexico, with 
an estimated 25% audience share, but a 36% market share of TV ad 
sales.  From 2007 to 2021, TV Azteca’s market share has grown from 
29% to 36%, while Televisa’s has dropped from 71% to 64%. And 
it has matched, or outperformed Televisa in terms of TV ad sales 
growth for 5.5 years in a row through 2021.

In reviewing their Q2 2021 presentation (Click link), it should 
become clear that despite an almost negligible stock price, there is 
a substantial business here with nearly 30 years of track record, a 
real example of a durable franchise.  

MIM added significantly to its position in AMA Group, the largest 
auto collision repair company in Australia and New Zealand, 
on weakness over the course of the third quarter, including via 
subscription to the company’s attractively priced (A$0.375/
US$0.2725) entitlement offer in September for MIM client accounts 
that were eligible to participate. MIM was initially surprised by 
the size of the capital raise (A$150 million) since the company’s 
net debt to EBITDA was just 2.7x, which is very reasonable by 
U.S. standards and well below AMA’s global peers. For example, 
Blackstone’s privately held Service King (Midas) carries around 10x 
net debt to EBITDA and Hellman & Friedman’s privately owned 
Caliber Collision is at 9x, so while those entities clearly might 
need some deleveraging, MIM thought AMA at 2.7x was fine, but 
apparently banks in Australia are much less tolerant of debt than in 
the U.S. AMA will use the net proceeds from the raise to pay down 
debt facilities and for the purposes of working capital, improving 
liquidity (including for COVID-19 related disruption, which MIM 
estimates will be about A$60M in cash burn during the lockdown 
over the last 6 months of 2021, at A$10M per month), and in 
supporting the business’s growth initiatives. 

The new cash will also fund an inventory buildup of auto parts as 
AMA transitions from buying parts via distributors to buying direct, 
where a lot of margin is to be saved on the roughly A$350M in 

parts buying AMA does annually on normalised sales of A$1B and 
what MIM thinks should be normalised EBITDA of A$100M. The 
very successful Boyd Group in Canada operates that way (buying 
parts direct). This would complete the integration of the various 
acquisitions done to create AMA Group, which are now doing their 
parts buying via 178 different shops. This is an inefficiency that the 
new CEO wants to fix. They lay out the case in their presentation for 
the recent capital raise:  Click link    

MIM really likes the risk/reward ratio that AMA’s shares present 
at the current price, evidenced by the large position size it now 
occupies in MGVEF. This is not only because it represents one of the 
few remaining re-opening trades that has yet to be fully exploited, 
but also because of an ongoing opportunity to further consolidate 
their highly fragmented industry, which MIM thinks can be done on 
highly accretive terms. New technologies are making car crashes 
less frequent, a headwind for the collision repair industry that is 
largely offset by an increase in cost per repair due to the more 
complex nature of the work. Whereas a low-severity accident 
might have required only a pounding out of a dent before, now 
it will often require a recalibration of the sensors and cameras 
that are increasingly found in cars on the road today. Many small 
operators are not willing to invest in the extra equipment necessary 
to handle these new demands, and demographically speaking they 
are generally run by older people with adult children not interested 
in taking over the business, so there should be a good supply of 
smaller independent shops for sale at highly accretive multiples. In a 
business where scale matters, AMA controls roughly 14% of an A$7B 
market, and is 15x the size of its next largest competitor.

As of the most recent ownership filing on 7 October, MIM was the 
largest AMA shareholder with 11.6% ownership of the company.  
MIM believes fair value to be A$0.78 (US$0.56) at 10x normalised 
EBITDA of A$100M (pre-AASB 16), a 10% EBITDA margin on A$1B in 
normalised (post COVID) sales, implying over 75% upside potential 
from the quarter-end price of A$0.445/US$0.32).  

MIM thinks its target valuation multiple of 10x EBITDA is reasonable 
given that in 2018 Blackstone had agreed to buy AMA Group 
(when it was a much smaller entity) for 10.7x (that deal later was 
scuttled by an adverse tax ruling) https://www.repairerdrivennews.
com/2018/04/24/blackstone-to-buy-australias-no-1-collision-
repairer-ama-group-for-386-39m/ and Boyd Group (BYD CN, C$235) 
in Canada and the U.S. trades at 14x EBITDA (est. 2022). 

As noted in the August fund update, MIM believes that Revlon’s 
stock is worth in the mid-$20s and that it’s likely to attain that price 
level through a sale of the company in part (Elizabeth Arden, Almay, 
or American Crew divisions, for example) or in whole, fulfilling the 
Goldman Sachs-led sales process that began nearly two years ago. 
While that process may sound like it is taking an extraordinary 
amount of time, the sale of Procter & Gamble’s CoverGirl, Max 
Factor, and other brands to Coty in 2016 (for 2.6x sales) took a 
year and a half from the engagement of Goldman Sachs to the 
announcement of the deal, and there was no global pandemic to 
delay matters then. MIM believes that a productive outcome in 
Revlon is apparent in the not too distant future.

Aimia’s share price declined in Q3 despite news releases that MIM 
viewed favourably over the three month period. Aimia invested 
C$44 million (US$35 million) as the lead investor of the most recent 

https://www.bloomberg.com/news/articles/2021-10-11/mexico-stock-market-is-so-dead-that-buyouts-are-the-only-action?utm_campaign=news&utm_medium=bd&utm_source=applenews
https://www.irtvazteca.com/documents%202018/es/Downloads/TV-Azteca-2Q21-Eng.pdf
https://amagroupltd.com/wp-content/uploads/2021/10/20210910_AMA_ASX_Investor-Presentation_FINAL.pdf
https://www.repairerdrivennews.com/2018/04/24/blackstone-to-buy-australias-no-1-collision-repairer-a
https://www.repairerdrivennews.com/2018/04/24/blackstone-to-buy-australias-no-1-collision-repairer-a
https://www.repairerdrivennews.com/2018/04/24/blackstone-to-buy-australias-no-1-collision-repairer-a
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funding round for TRADE X (www.tradexport.com), an innovative 
solutions provider to the global pre-owned car industry through its 
B2B cross-border auto trading platform at a pre-money valuation 
of C$314 million (US$250 million). The investment represents a 
12.3% equity stake for Aimia in TRADE X. The company has been 
growing fast as they expand their market reach via acquisitions (one 
such example: Click link) and to other countries. TRADE X simplifies 
the very complex process of cross border used car sales, mainly 
between dealerships straddling the U.S./Canada border right now, 
and in doing so should actually expand what is already a very large 
addressable market to more mid-west and southern states in the 
U.S. and in other countries like Mexico and Nigeria, even as the price 
of used cars subsides eventually as demand normalises.  

As expected, the privatisation of Clear Media was completed 
following the acquisition of all the remaining shares of Clear Media 
Limited on 27 September 2021 by the consortium of investors 
(which includes the Clear Media CEO, Ant Group and JCDecaux) 
through their special purpose vehicle. As a result, Aimia now owns a 
10.85% stake in the private entity.  

Shortly after the end of the third quarter on 4 October, Aimia 
issued the following press release: Aimia Confirms Discussions with 
AeroMexico Regarding Potential PLM Transaction. Aimia’s stock price 
has risen since then.

http://www.tradexport.com
https://www.prnewswire.com/news-releases/trade-x-announces-acquisition-of-automotive-export-company-techlantic-ltd-301369832.html
https://www.aimia.com/wp-content/uploads/2021/10/Press-Release-Aimia-Confirms-Discussions-with-Aeromexico-Regarding-Potential-PLM-Transaction.pdf
https://www.aimia.com/wp-content/uploads/2021/10/Press-Release-Aimia-Confirms-Discussions-with-Aeromexico-Regarding-Potential-PLM-Transaction.pdf
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Mittleman Investment Management, LLC (MIM) is an SEC-registered investment advisor based in New York that pursues superior returns 
through long-term investments in what it deems to be severely undervalued securities, while maintaining its focus on limiting risk. It invests 
in businesses that it believes are proven franchises with durable economic advantages, evidenced by a well-established track record of 
substantial free cash flow generation over complete business cycles, and only when the very low valuation at which the investment is made 
provides a significant margin of safety. MIM’s value-oriented strategy is to invest in a concentrated portfolio (usually between 15 to 20 
securities) of primarily common stocks, unrestricted as to market capitalisation, and in both developed and emerging markets.

Investment strategy

For more information contact: Natalie Hall on 
+61 2 9328 6445 or nataliehall@brookvine.com.au

The use of the MSCI ACWI herein has not been selected to represent an appropriate benchmark with which to compare against an investor’s performance in 
the Mittleman Global Value Equity Fund (MGVEF), but rather it has been provided to allow for comparison of such performance to that of a certain well-known 
and widely recognised broad-market index. The MSCI ACWI is an unmanaged index compiled by MSCI. The index is weighted by market capitalisation and its 
returns include the reinvestment of dividends. The index does not account for transaction costs or other expenses which an investor might incur in attempting 
to obtain such returns. The index was taken from published sources and deemed reliable. You cannot invest directly in an index. Investments made by Mittleman 
Investment Management, LLC (MIM) for its clients’ portfolios including MGVEF differ significantly in comparison to this (and any other) index in terms of security 
holdings, industry weightings, and asset allocations. Accordingly, investment results and volatility will differ from those of the benchmark. 

Performance figures are presented in AUD on a net, pre-tax basis and assume the reinvestment of distributions. Past performance is not an indicator of future 
performance. The portfolio statistics on page 2 are reported in USD and are as at 30 September 2021. The statistics are updated in the report as at the end of 
each quarter. All dollar amounts within this report are in USD unless otherwise stated.

All information provided herein is for informational purposes only and should not be deemed as a recommendation to buy or sell securities. This material may 
not be redistributed without the express written consent of MIM and does not constitute an offer to sell or the solicitation of an offer to purchase any security 
or investment product. All investments involve risk including the loss of principal. Specific companies or securities shown in this presentation are meant to 
demonstrate MIM’s investment style and the types of securities in which we invest and are not selected based on past performance. The analyses and conclusions 
of MIM contained in this presentation include certain statements, assumptions, estimates and projections that reflect various assumptions by MIM concerning 
anticipated results that are inherently subject to significant economic, competitive, and other uncertainties and contingencies and have been included solely for 
illustrative purposes.  No representations, expressed or implied, are made as to the accuracy or completeness of such statements, assumptions, estimates or 
projections or with respect to any other materials herein. The securities herein identified and described do not represent all of the securities purchased, sold or 
recommended for MGVEF. The reader should not assume that an investment in the securities identified was or will be profitable. There is no assurance that any 
securities discussed herein will remain in the portfolio at the time you receive this report, or that securities sold have not been repurchased. There can be no 
assurance that investment objectives will be achieved. Past performance neither guarantees nor indicates future results. Portfolio holdings, country allocation 
and sector allocation of MGVEF are as of 30 September 2021 and are subject to change and should not be considered as investment recommendations to trade 
individual securities. Country allocation does not include cash. The estimates in the upside to fair value chart reflect various assumptions by MIM concerning 
anticipated results that are inherently subject to significant economic, competitive, and o ther uncertainties and contingencies and have been included solely 
for illustrative purposes. No representations, expressed or implied, are made as to the accuracy or completeness of such assumptions, estimates or projections.

Mittleman Investment Management, LLC (“MIM”) claims compliance with the Global Investment Performance Standards (GIPS®). MIM is an SEC-registered 
investment adviser. The MIM Composite (the “Composite”) includes all fully discretionary separately managed accounts which follow the firm’s investment 
strategy, including those accounts no longer with the firm. MIM’s value-oriented strategy is to invest in a concentrated portfolio (usually holding between 10 to 
20 securities) of primarily common stocks, unrestricted as to market capitalisation, of both domestic and international companies. The U.S. Dollar is the currency 
used to express performance. Performance presented prior to January 2006 occurred while the Portfolio Manager was affiliated with a prior firm and the Portfolio 
Manager was the only individual responsible for selecting the securities to buy and sell. Past performance is not a guarantee of future results. Margin is not an 
active part of the management of the accounts but may be used on an opportunistic basis if permitted by the client. Investments made by MIM for its clients differ 
significantly in comparison to the referenced indexes in terms of security holdings, industry weightings, and asset allocations.  Accordingly, investment results and 
volatility will differ from those of the benchmarks. 

This document has been prepared and issued by Mittleman Investment Management, LLC. (MIM) (AFSL 528365) and is intended for the general information of 
‘wholesale clients’ (as defined in the Corporations Act 2001). MIM not licensed to provide financial services to retail clients in Australia. MIM is regulated by the 
Securities and Exchange Commission of the United States of America under US laws, which differ from Australian laws. Equity Trustees Limited (Equity Trustees) 
(ABN 46 004 031 298, AFSL 240975) is a subsidiary of EQT Holdings Limited (ABN 22607 797 615), a publicly listed company on the Australian Securities Exchange 
(ASX:EQT). Equity Trustees is the Responsible Entity of the Mittleman Global Value Equity Fund (ARSN 161 911 306). This document is neither an offer to sell or a 
solicitation of any offer to acquire interests in any investment. The information contained in this document is of a general nature only. Accordingly, reliance should 
not be placed on this information as the basis for making an investment, financial or other decision. In preparing this document, MIM has not taken into account 
the investment objectives, financial situation and needs of any particular person. Before making any investment decision, you should consider whether the 
investment is appropriate in light of those matters. Whilst every effort is taken to ensure the information in this document is accurate, MIM and Equity Trustees 
provides no warranty as to the accuracy, reliability and completeness of the information in this document and you rely on this information at your own risk. To 
the extent permitted by law, MIM and Equity Trustees disclaims all liability to any person relying on the information contained in this document in respect of any 
loss or damage (including consequential loss or damage) however caused, which may be suffered or arise directly or indirectly in respect of such information. 
Past performance is not a reliable indicator of future performance. The return of capital or any particular rate of return is not guaranteed. Mittleman Global Value 
Equity Fund’s Target Market Determination available here. A Target Market Determination is a document which is required to be made available from 5 October 
2021. It describes who this financial product is likely to be appropriate for (i.e. the target market), and any conditions around how the product can be distributed 
to investors. It also describes the events or circumstances where the Target Market Determination for this financial product may need to be reviewed.

https://brookvine.com.au/wp-content/uploads/Mittleman_Global_Value_Equity_Fund_-_Class_P_Final.pdf

